WHY GIVE A LEGACY
GIFT TO CONTRA

COSTA INTERFAITH
HOUSING?

Make a gift that lasts be-
yond a lifetime. By becom-
ing a member of Contra Cos-
ta  Interfaith  Housing’s
(CCIH) Legacy Society, you
are helping ensure safe and
stable housing and bright
futures for families and indi-
viduals in need for genera-
tions to come. Pooling gifts
of all sizes and prudently
investing them, we can
sustain and grow CCIH.

Gifts from CCIH’s Legacy
Society  will strengthen
current assets and enable
the addition of more hous-
ing and services capacity.

QUESTIONS?

To learn more about how to
make a planned gift and join
the CCIH Legacy Society or to
have a confidential discussion
about opportunities, please
contact one of the following:

Deanne Pearn
Executive Director
dpearn@ccinterfaithhousing.org

Elba Morales Goostree
Director of Development
elba@ccinterfaithhousing.org

Stephanie Bontemps
Board Member
sbontemps@comcast.net

You can also visit our website
at ccinterfaithhousing.org or
call 925-944-2247.
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The mission of Contra
Costa Interfaith Housing is to
end poverty by providing
permanent affordable hous-
ing and vital support services
to homeless and extremely
low-income families and
individuals in
Contra Costa County.
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ESTABLISH YOUR LEGACY

Engage in conversations with
your immediate family. Ask the
question, “In the event of my or
our passing, how would we want
our assets deployed?” Each
person’s or family’s situation is
uniqgue and deserves thoughtful
discussion as well as the counsel
of your attorney.

Types of planned gifts include:
o Bequests in wills or trusts

o Retirement plan assets

o Life insurance

o Appreciated securities

« Bank/investment accounts
o Real estate

Consider the timing of your gift.
It is possible to contribute to CCIH
during one’s lifetime, rather than
at the time of death.

Complete the CCIH Legacy Society
Form.

SERVICES
PROVIDED BY

CCIH

Permanent Supportive Housing

Support Services in
Affordable Housing Sites

Specialized Services
for Children

Housing Advocacy
and Navigation
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100% of students advance
to the next grade level

96% of households remain

- ol permanently housed
’ I

12,000+ hours of
case management
every year

85% of households
~ maintain or
increase income



